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While volatility and uncertainty continue to be the theme for economic and 
investment news, we are focused on the positive actions we can take to 
improve our individual, family, and community’s well-being.  In this issue we 
include a look at the transformative power of women in philanthropy and the 
importance of appraising your collectibles.
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Fiscal Follies 

The U.S. economy approaches 2012 with considerable momentum, with GDP growth 

picking up from less than 1% at the start of the year to an estimated 3% growth in the 

current quarter. Buoyed by the Fed’s supportive monetary policy, growth should continue 

at this sustained level, with the potential for upside surprises. However, fiscal tightening 

could limit meaningful acceleration in growth, a risk that may grow over the course of 

the year as businesses and households anticipate three post-election shocks: an across-the-

board income tax increase from the expiration of the Bush tax cuts, widespread cuts in 

discretionary spending, and another debt ceiling deadline. Plus there is also the risk of a 

case of the Euro flu. 

Slow Your Roll  

While growth in the emerging economies is projected to slow in 2012, inflation, once a 

major concern in 2011, may also be peaking. Most countries have avoided banking and 

real estate crises, and policymakers can cushion shock waves (though not financial market 

Armageddon) out of the U.S. and Europe with rate cuts and fiscal policy as needed. 

Looking for a European Vacation  

Europe should remain a clear and present danger in 2012. While coordinated central 

bank action has alleviated some liquidity pressures in the marketplace, it does not fix 

the solvency problem facing the PIIGS. There are three scenarios for Europe that we can 

envision:

1.  European leaders act decisively to contain the crisis, with quick budget actions in the 

countries under stress, coupled with the ECB fully embracing the role of lender of last 

resort. 
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The following is a guide to appraising your collectibles: 

When do you need an appraisal?  
As soon as you acquire an artwork either though purchase,  
inheritance, gift, or divorce, you should consider whether you 
need an appraisal of that work of art.

What are some reasons to get an appraisal and update 
your insurance?  
Determining how often to update your insurance often coincides 
with activities in the art market or activities in your own personal 
life. For example, if you notice a spike or collapse in price at an 
auction, this is a heads up that this might affect similar works 
in your own collection. Thus, you might want to check with your 
insurance company and update the collectible’s value. 

Where do I go to get an appraisal?  
Galleries often know what it would cost to replace a work of 
art, particularly if that gallery specializes in whatever you own. 
Auction houses often offer appraisals, especially if you want to 
sell the work (and then it is free). The Art Dealers Association 
of America, based in NYC, has one of the most well known and 
knowledgeable appraisal departments for fine art donations and 
estate related needs.   

Do I need to keep records?  
It is always a good idea to keep invoices and photographs of your 
collectibles. If you loan the work, also keep related catalogues 
and exhibition loan forms.

Who should I consult?  
It is a good idea to consult your accountant if you need to offset 
any capital gains, as well as your lawyer or estate planner. If 
you plan to gift artworks to your children, consider an appraisal 
in order to ensure that they are treated equally. Consider talking 
to museum curators, particularly small museums as well as your 
alma mater, as they are worthwhile beneficiaries. With smaller 
institutions, your art will end up on the wall and not in the  
basement of the bigger museum!

 

The Business of Art

Silver Bridge hosted an event at The Institute of Contemporary 

Art in Boston on November 30th.  Experts from the gallery world 

and specialists in the field of appraisals and insurance spoke 

about the Business of Art. One of the key outcomes was that the 

majority of attendees owned collectibles but only a handful had 

insurance and even less had secured an appraisal.  

An increasing number of collections are set to change hands 

for the first time due to the aging baby boomer population. An 

appraisal helps you assess the current value of the collection, 

which makes it easier to donate to a museum or other not-for- 

profit organization, or make a gift to your children in lieu of cash 

or for estate planning purposes. It also helps determine which 

pieces should be insured. Identifying a specialist in the particular 

area is a critical first step in the appraisal process. They can 

determine the best forum to have the collection appraised (gallery, 

auction house, art dealers association).

While there is no definitive ‘line’ where you should insure 

collectibles, insurance is highly recommended. The size and 

value of the collection will dictate the best course of action but 

there are a lot of advantages to insuring the collection on a value 

articles schedule versus a blanket policy. There is no deductible, 

it provides 150% market valuation coverage, which is a hedge 

against inflation or fluctuations in the art market, and you often 

get additional coverage such as f lood or earthquake depending on 

the location of the collection.

If you are an owner of collectibles and are in need of assistance 

with an appraisal or insurance, contact your Silver Bridge Client 

Advisor for more information. 

Appraising Your Collectibles

Upcoming Silver Bridge  
Institute Event



2.  Europe slips into a mild recession, driven by tighter credit, 

fiscal austerity and weakening confidence.

3.  European crisis spins out of control, creating a global recession 

based on the banking and confidence linkages between the region 

and the rest of the world.  

 

INVESTMENT THEMES 

Market volatility will most likely remain high due to investor 

concerns over the status of the global economic recovery against a 

backdrop of continuing European debt problems, overheating in 

the Chinese economy, a contentious U.S. presidential election and 

the uncertainty related to tax and debt policy, as well as Middle 

East political concerns.  

Stacked against these risks are massive risk premia on equities 

and credit over cash and safer government bonds that make 

underweighting riskier assets very expensive. However, we 

acknowledge that with problems in Europe far from solved and 

the outlook for global growth modest at best, demand for risk-free 

assets may continue to be strong. 

Defensively Diversified in an Aggressive Way

Short-term, over the next several months, unusually high market 

volatility could bias a portfolio toward higher-yielding safe-haven 

assets that can be deployed quickly when the market drops.

Longer-term, we see the best opportunities in the following 

markets: 

 

Domestic Equity valuations remain extremely compelling and 

have provided a floor in a market dominated by global economic 

headwinds. We prefer high quality companies that can not 

only pay dividends but can grow the dividends over time with 

significant operating cash flows. Developed international equities 

are less attractive given our outlook for recession as a result of the 

European sovereign debt crisis. 

Emerging Markets are still where the growth is. With mediocre 

growth rates projected for the developed world and the lack of 

sovereign balance sheet issues in most of the world, emerging 

markets remain attractive in all but the European collapse 

scenario as capital from these higher beta assets would be 

repatriated to the developed markets. 

Credit-Oriented Fixed Income offers opportunities particularly 

in corporate and municipal bonds, which provide incremental 

yield. Provided the economy does not dip into a recession, default 

rates should not increase, meaning the increased yields on higher-

yielding debt can provide better income to investors than the 

lower credit risk issues.

Commodities are likely to rise as the inflationary impact of 

prolonged loose monetary policy takes effect. 

Domestic Real Estate could offer a tremendous long-term 

opportunity at current levels, especially in the context of an 

economy building momentum. The international real estate 

outlook is more mixed.  

 
Upcoming Silver Bridge Institute Event

Envison.  
2012 Economic and Market Outlook 
January 18th | 255 State Street, Boston, MA | 5 - 7 PM

Join us for a discussion of our 2012 Economic and Market 

Outlook with our Chief Economist and Managing Director of 

Fixed Income, Michelle Knight. In this discussion, we will cover 

“The Good, The Bad, and The Ugly” scenarios for the economy, 

and give our view of the most probable outcome and investment 

implications. 

 

For more information, please visit www.silverbridgeadvisors.com.
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“I know of no more encouraging fact than the unquestionable ability of man 
to elevate his life by conscious endeavor.” - Henry David Thoreau

In November, Silver Bridge launched The 
Center for Family Owned and Privately 
Held Businesses to help guide new and 
existing clients through different stages 
of growth and topics. The Center is 
led by Managing Director, Dr. Cynthia 
Adams Harrison, a tenured performance 
consultant for family businesses and 

offices. Dr. Adams Harrison and her team counsel clients on a 
variety of topics including family harmony and lasting legacy; 
family governance; succession and continuity assessment and 
planning for the family business; strategic business planning; 
leadership development and career planning for family 
members and key senior executives in the business; and family 
office; investment advice and management; family foundation 
administration, strategic planning, governance and education 
through Silver Bridge’s existing platform of services. 
 
cadamsharrison@silverbridgeadv.com

Silver Bridge Launches 
The Center For Family Owned and 
Privately Held BusinessesThe Transformative Power of Women: Maximizing 

Women’s Resources and Creativity to Create Lasting 
Change

In October, a first of its kind collaboration was held when Silver 

Bridge, Ridgeway Philanthropy and Access Circles gathered a group 

of strategic women philanthropists to share their experiences and 

learn about effective models for impactful giving. 

“The Transformative Power of Women: Maximizing Women’s 

Resources and Creativity to Create Lasting Change,” sought to 

demonstrate and discuss the ways in which women can and are 

changing the world through strategic philanthropy. The program 

was structured around a number of personal interviews with 

high impact philanthropists. These personal narratives were then 

complemented by a series of interactive workshops on high impact 

philanthropy led by Janet Atkins, Founder and CEO of Ridgeway 

Philanthropy, and philanthropic financial management led by Dune 

Thorne, Managing Director at Silver Bridge.

The program concluded with a “fireside chat” with Caryl Stearn, 

the CEO of UNICEF. Caryl shared her perspectives on the state of 

women globally and how philanthropists can most effectively shape 

and drive impact through their work with organizations and the 

structure of their giving. 

The impact from the event was far beyond just the sharing and 

learning - a number of collaborative projects were “birthed” and 

long-term relationships were formed that the group anticipates 

will have significant impact on the world over the long-term. 

For example,  “The Other Half of Tomorrow,” an innovative 

philanthropic documentary film project developed in partnership 

with the New England Foundation for the Arts was screened. The 

series of short films chronicle over a dozen women’s stories in 

Pakistan in order to educate and empower communities globally 

on religion and Pakistan’s rich but delicate cultural fabric. The 

participants joined together to fund the project’s next phase and 

broaden the scope of the project by distributing it through Teacher’s 

Domain at WGBH as well as other educational platforms.

Silver Bridge, Ridgeway Philanthropy and Access Circles are 

planning to build on this program by offering a series of follow-up 

discussions and workshops throughout 2012 as well as a similar 

retreat in the fall of 2012. Readers who want to learn more about 

gaining access to this type of event in the future should contact 

Janet Atkins at jatkins@ridgewayphilanthropy.com. 

2012 GDP GROWTH SCENARIOS

Julie Hammerman joined Silver Bridge’s 
West Coast team as a Client Advisor 
effective November 1st. Ms. Hammerman 
resides in the San Francisco office and 
works closely with local Silver Bridge 
clients to provide thoughtful wealth 
management solutions that incorporate 
each client’s investment, philanthropic, 

estate and tax planning objectives. Ms. Hammerman began 
her career with JP Morgan as an Investment Banking Analyst 
advising Fortune 500 companies. She then joined the Private 
Client Group at JP Morgan and later Merrill Lynch to consult 
with ultra high net worth families on investment opportunities. 
 
jhammerman@silverbridgeadv.com

Silver Bridge Expands West Coast 
Operations




